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Key Financials (SEKm) 2019 2020 2021E 2022E 2023E 2024E
Sales 246 296 291 351 399 452

Sales growth 180% 20% -2% 21% 13% 14%

EBITDA 24 50 65 91 107 129

EBIT 14 22 25 42 54 70

EBIT Margin (%) 6% 7% 8% 12% 14% 15%

Net Income 8 13 4 17 26 39

EV/S 1.2 1.6 2.1 1.6 1.4 1.1

EV/EBITDA 12.1 9.2 9.5 6.4 5.1 3.8

EV/EBIT 20.3 21.5 25.0 13.6 10.0 7.1
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KEY STATS  

Ticker SDS 
 Market First North 
 Share Price (SEK) 45.50 
 Market Cap (SEKm) 451 
 Net Debt (SEKm) 167 
 Free Float (%) 84 
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Ready to Capitalize on a Growing Customer Base 
Redeye raises its Base Case after a solid Q3 report, which delivered organic growth, 

improved operating margins, and additional customer wins. 

 

Organic Growth and ATH Margins 

The overall top-line increased 15% y-o-y, very much in line with expectations. 

Above all, we are pleased to see the SDS core business unit render a solid quarter 

– sales grew 37% y-o-y and 11% organically. Additionally, the operating margins 

came in at ATH, beating expectations by 2-3 pp. 

 

Operational Momentum YTD – Eight New Operator Group Wins 

Often, the first deployment in a group tends to be the most challenging milestone. 

However, once successful, it serves as an enabler for future business 

opportunities within the group. Recent wins include Vodafone and Telenor, 

comprising >400m subscribers. The company’s existing customer base provides 

an excellent platform for long-term growth. 

 

…But Some Short-Term Challenges Looming 

Management softened its financial guidance for Riaktr in the report. The 2022E 

sales guidance was revised from 5.8 to 5.0 EURm – two deals have been delayed. 

Also, the order intake in Q3 fell short of expectations, owing to conservative 

spending budgets, according to management. However, the sentiment heading 

into 2022 is considerably more bullish, and our long-term outlook remains strong. 

  

Raised Base Case – Significant Upside Potential (>70%) 

We raise our Base Case to 80 (72) SEK while maintaining our fair value range 

unchanged. Essentially, the report beat expectations across the board, and we 

are particularly encouraged by the improved operating margins. We find the 

current share price attractive, trading at 2022E EV/EBITDA and EV/EBIT multiples 

of 6.4x and 13.6x, respectively. 

Seamless Distribution Systems (‘SDS Group’) 
Sector: Software 
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SDS Group Q3 2021: Organic Growth and ATH Margins 
SDS Group reported sales of 79 (68) SEKm – translating into 15% y-o-y growth – very much in 

line with expectations. Above all, we are pleased to see the SDS core business unit render a 

solid quarter – sales amounted to 54 SEKm, growing 37% y-o-y and 11% organically. Essentially, 

after a weakish H1 2021, owing to a soft order intake heading into the year amid the coronavirus 

pandemic, it appears the core business unit is back on track. 

 

SDD – the Nordic distribution business – saw its sales contract 15% y-o-y. Since its business 

model relies on physical retail, it has faced operational headwinds since the start of the 

pandemic. Even as Nordic societies are transitioning back to 'steady states,' consumer behavior 

continues to be affected, resulting in lesser demand for SDD. However, we don't place too much 

weight on SDD in terms of the investment case due to its 'breakeven profile' and limited impact 

on the overall bottom line. 

 

Source: Redeye Research & company data 

 

Additionally, we note meaningful improvements to the group's operating profits and 

corresponding margins – essentially beating our forecasts by a few percentage points. EBITDA 

and EBIT grew 63% and 85%, respectively, y-o-y. Moreover, the SDS core business unit reported 

an EBIT margin of ~16%, while the group reported an EBITDA and EBIT margin of 25% and 11%. 

Consequently, we increase our near-term margin forecasts by 1-2 pp while maintaining our 

long-term outlook. More on this in a subsequent section. 

 

We regard the expanding operating margins as a result of the management 's solid cost-control 

execution. The cost base – CoGS, OpEx and D&A – amounted to 73 (67) SEKm, growing 9% y-

o-y. Also, we think that post-M&A cost-side synergies play an important role in explaining the 

improved margins. In the most recent case of Riaktr, it has already reduced operating expenses 

by some 0.6 EURm, according to the Q3 report. We understand that there is room for additional 

cost-savings in Riaktr and eServGlobal (acquired in June 2019). 

 

Riaktr – A Positive First Impression… 
In Q3, Riaktr – the Belgium headquartered Business Intelligence (BI) and Analytics firm acquired 

earlier this year – contributed with 10.5 SEKm in sales and 4.1 SEKm in EBIT – corresponding 

to a ~40% margin. The EBIT contribution in Q3 is excellent, validating its qualities and business 

model. However, we recognize that results may fluctuate somewhat between quarters, 

SDS Group Q3 2021: Actual versus estimated

Actual Estimated

SEKm Q3 2020 Q3 2021 Q3 2021 Diff (%) Diff (abs)

Group Sales 68.4 78.7 77.5 2% 1.2

SDS 39.5 54.2 52.9 2% 1.3

SDD 28.9 24.5 24.6 0% -0.1

Gross Profit 38.4 51.4 48.8 5% 2.6

margin 56% 65% 63%

EBITDA 12.1 19.7 16.7 18% 3.0

margin 18% 25% 22%

EBIT 4.7 8.8 7.1 24% 1.7

margin 7% 11% 9%

Net Income 1.9 1.9 2.1 -13% -0.3

margin 3% 2% 3%
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depending on larger deals. Our long-term outlook is an EBITDA margin of ~40%, in line with 

management's latest guidance. 

 

Additionally, according to the management commentary, Riaktr's products are generating 

significant interest from top executives at the largest telecom operators. While the traditional 

SDS products are business-critical and result in discussions with, e.g., CTOs, Riaktr reaches 

even higher in the hierarchy. Essentially, we believe this grants SDS Group a greater entry point 

at existing and potential customers and better odds to increase cross- and upselling. 

 

…But Management Dampens Expectations 
At the same time, management softened its financial guidance for Riaktr in the report. It expects 

Riaktr to generate 2021e and 2022e sales of 4.0 and 5.0 EURm, respectively. The previous 

guidance stood at 5.1 and 5.8 EURm, respectively. Moreover, it reiterates a 41% EBITDA margin 

target. The revised estimates owe to two agreements being postponed into 2022, according to 

the report. 

 

To some extent, we anticipated softer 2021 and 2022 sales compared to management 

forecasts. Before Q3, our 2022e Riaktr sales forecast stood at 55 SEKm (or 5.5 EURm). We 

make a slight downward adjustment to 52 SEKm, having a negligible effect on the overall case.  

 

Strong Operational Performance Year-To-Date 
Operationally speaking, SDS Group has performed well year-to-date, entering eight new operator 

groups – one of our most significant share price catalysts. Most recently, SDS entered into 

agreements with Vodafone and an undisclosed international telecom group comprising >400m 

combined subscribers. Thus, SDS's existing customer base provides an excellent platform for 

sustainable growth. We summarize our thoughts on the two most recent agreements below 

(originally commented here on September 9, 2021). 

Source: company data

https://www.redeye.se/research/820545/seamless-distribution-systems-exciting-vodafone-deal
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Vodafone Oman (September 8, 2021) 
SDS agreed to provide its entire Retail Value Management (RVM) suite – its SaaS offering – to 

support Vodafone's launch of operations in Oman. According to the press release, the three-

year agreement could potentially 'render recurring revenues 10-15% of SDS's current support 

revenues.' The agreement's scalability hinges on Vodafone Oman reaching certain market 

penetration rates during the period. We estimate that SDS's recurring revenues will amount to 

around 105 SEKm in 2021E. Thus, we believe the agreement could grow to 10 -16 SEKm in 

annual recurring revenues two years from now. Our initial take is positive, and we believe there 

is a lot to like about the agreement. 

 

We agree with SDS's management in calling the deal a breakthrough. Traditionally, SDS's sales 

have centered around single products, typically its Electronic Recharge System (ERS). The 

Vodafone agreement includes, apart from the ERS, Sales Force Optimization, Know-Your-

Customer solutions, Mobile Financial Services, and Business Intelligence Modules, to name 

some – essentially setting up its entire retail and distribution channel.  

 

Moreover, all mentioned products are in a SaaS-based OPEX model. Instead of a large up-front 

CAPEX payment, the revenue model is based on several parameters such as the number of 

transactions and point of sales – resulting in improved revenue scalability and predictability. In 

our opinion, the agreement shows 1) SDS's SaaS solutions are of good quality – validated by 

Vodafone; 2) the company has what it takes to be a strategic technology partner – rather than 

a single product vendor; and 3) the management is executing on its target to shift to a SaaS-

based business model. 

 

Also, SDS adds yet a new telecom operator group to its customer list. Vodafone is one of the 

world's largest, with >290 million subscribers. Often, the first deployment in a new group tends 

to be the most challenging milestone. However, once successful, it serves as an enabler for 

future business and expansion opportunities within the group. Comprising 70 markets, 

Vodafone in itself provides an excellent platform for sustained organic growth.  

 

Undisclosed International Telecom Group (August 23, 2021) 
In August, SDS entered an agreement with a global system supplier to deliver its ERS to an 

Algerian telecom operator (end-customer). We note that the telecom operator is part of a large 

undisclosed group – comprising 210 million subscribers in nine markets. The deal is worth 7.7 

SEKm over five years. Moreover, SDS will replace a competing solution  – the first time replacing 

this specific competitor – which obviously is positive. 

 

…But Order Intake in Q3 Fell Short of Expectations 
While the operational momentum remains excellent in terms of entering new telecom groups, 

order intake in Q3 failed to live up to expectations. CEO Eriksson provided a relatively up -beat 

commentary after Q2 – the group won 30 orders that quarter. In Q3, the group won 18 orders, 

a low historical figure, and the CEO commentary was softer. Our understanding is that telecom 

operators remain tied to relatively conservative spending budgets amid the pandemic. The 

sentiment heading into 2022 is significantly more bullish, and we believe the company is well -

positioned to benefit from increased spending. In hindsight, reflecting on the Q2 order intake 

makes us think it was even stronger than first thought, given the circumstances. 
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Financial Forecast 
In this research update, we make a couple of estimate changes. First, we soften our sales 

forecast ever so slightly owing to the lowered Riaktr guidance. Second, we raise our near-term 

operating margins forecast with 1-2 pp – SDS Group has beat our expectations two consecutive 

quarters in this area. Third, we raise our terminal EBIT margin to 16% (15). Considering the core 

SDS business unit reported around 16% in Q3, this figure remains on the conservative side. We 

will reassess this figure on an ongoing basis. We summarize our changes in the table below. 

 

Source: Redeye Research & company data 

 

Essentially, the group's overall sales have reached a plateau this year – we expect a moderate 

sales contraction in 2021E. To a great extent, this relates to SDD operational headwinds. The 

distribution business has lost around 20 SEKm in sales compared to previous years. At the 

same time, the bottom-line impact is fairly limited. For instance, this is reflected in significantly 

lesser CoGS in 2021E – we model that SDD has a 5-10% gross profit margin. 

Looking further ahead, we model 25% overall growth in 2022E. We have high expectations 

owing to the operational momentum – having entered several new operator groups this year – 

and customers' increased willingness to invest. 14-15% organic growth over the next couple of 

years is a feasible target for SDS Group, in our opinion. 

 

Potential M&A Not Reflected in our Forecast – SEK130m in firepower 
SDS Group has an extensive track record of successful acquisitions – most recently Riaktr. Our 

forecasts don't factor future acquisitions, owing to uncertainty around deal value, firm size, and 

firm type – could, e.g., acquire a direct competitor or a technology provider. 

Forecast adjustments

SEKm 2021E 2022E 2023E 2024E

Net Sales Old 291 353 401 456

New 291 351 399 452

  change (%) 0% -1% -1% -1%

EBIT Old 22 39 51 65

New 25 42 54 70

  change (%) 12% 9% 7% 7%

Net Income Old 4 17 26 38

New 4 17 26 39

  change (%) -8% 1% 1% 2%

EPS Old 0.41 1.68 2.62 3.79

New 0.37 1.72 2.67 3.91

  change (%) -8% 2% 2% 3%

Source: company data
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It is, nonetheless, important to recognize that acquisitions are likely to happen. In previous 

reports, management has stated a desire to make one acquisition per annum. Our 

understanding is that there is a broad pipeline, but that prices are high. Apart from the cash 

balance (33 SEKm) after Q3, the company has the option to utilize a further 100 SEKm through 

its existing bond agreement. Thus, it has up to 130 SEKm in available M&A firepower. It remains 

unclear how the company would expect to finance an even greater acquisition. Finally, we would 

not be surprised to see an acquisition next year. 

 

 

 

 

 

 

 

 

 

 

Income Statement 2020 Q1 Q2 Q3 Q4E 2021E 2022E 2023E 2024E

Net sales 296 61 69 79 81 291 351 399 452

Y/Y Grow th 20% -28% -3% 15% 14% -2% 21% 13% 14%

Cost of sales -133 -26 -26 -27 -30 -108 -128 -144 -162

Gross Profit 163 36 43 51 52 182 223 254 290

Gross Profit Margin 55% 58% 63% 65% 64% 63% 64% 64% 64%

Other operating income 9 3 3 3 3 12 16 18 19

Personnel expenses -54 -14 -16 -20 -19 -68 -76 -82 -90

External expenses -56 -10 -16 -13 -14 -54 -60 -70 -75

Other operating expenses -11 -1 -4 -1 -2 -7 -12 -14 -16

EBITDA adjusted 50 14 16 20 20 70 91 107 129

EBITDA adj. Margin 17% 23% 24% 25% 25% 24% 26% 27% 28%

Depreciation & amortization -29 -8 -10 -11 -11 -40 -48 -52 -59

EBIT adjusted 22 6 6 9 9 30 42 54 70

EBIT adj. Margin 7% 9% 9% 11% 11% 10% 12% 14% 15%

Interest income - - 0 - - 0 - - -

Interest expenses -6 -2 -4 -6 -5 -18 -21 -21 -21

EBT 15 4 -3 2 4 7 21 33 48

Income tax expenses -3 -0 -2 -1 -1 -4 -4 -7 -10

Effective Tax Rate -17% -11% 65% -21% -20% -50% -20% -20% -20%

Translation differences - - - - - - - - -

Net Income 13 4 -5 2 3 4 17 26 39

Net Income Margin 4% 6% -7% 2% 4% 1% 5% 7% 9%
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Valuation 
We derive our fair value range from a fundamental DCF framework for three scenarios, base case (most likely), bear 

case (pessimistic), and bull case (optimistic), using a WACC of 10% across all scenarios. 

 

In this research update, we raise our Base Case to 80 (72) SEK, while maintaining our fair value range unchanged, i.e., 

32-115 SEK. Essentially, the report beat expectations across the board, and we are particularly encouraged by the 

stable operating margins. Consequently, we have raised our margin forecasts by 1 -2 pp, in addition to also raising our 

terminal EBIT margin to 16% (15). Moreover, the operational momentum appears to be excellent – SDS Group has 

entered eight new operator groups this year. This, in our opinion, represents a solid platform to generate sustainable 

long-term growth. 

 

We find the current share price attractive, trading at 2022E EV/EBITDA and EV/EBIT multiples of 6.4x and 1 3.6x, 

respectively. The corresponding multiples in 2023E are 5.1x and 10.0x. We believe the market has focused too much 

on the temporary sales plateau this year – the share price has traded flat year-to-date. Significant top-line growth, 

expanding operating margins and potential M&A from 2022E and beyond is, in our opinion, not discounted in the 

current share price. 

 

Bear Case 32 SEK Base Case 80 SEK Bull Case 115 SEK 
In the Bear case, we expect 
increased competition, and a 

significant bargaining power of 
customers, resulting in lower organic 
growth and operating margins. We 

also expect a slow adoption of 
Business Intelligence, postponing 

revenues. 

 

Sales CAGR 2021E-2025E: 10% 

Sales CAGR 2025E-2030E: 6% 

Avg. EBIT-m 2021E-2025E: 6% 

Avg. EBIT-m 2025E-2030E: 11% 

Terminal growth: 2% 

Terminal EBIT-m: 11% 

WACC: 10% 

 

 

See above 

 

Sales CAGR 2021E-2025E: 15% 

Sales CAGR 2025E-2030E: 8% 

Avg. EBIT-m 2021E-2025E: 13% 

Avg. EBIT-m 2025E-2030E: 16% 

Terminal growth: 2% 

Terminal EBIT-m: 16% 

WACC: 10% 

 

In the Bull case, we expect a rapid 
transition to the SaaS business 

model, whereby the bulk of SDS's 
solutions generate recurring revenue 
by default. As Business Intelligence 

constitutes an increasing share of 
the company's total sales, we expect 

significantly higher gross margins 
and operating profits. A smooth and 
rapid incorporation of the Riaktr 

acquisition could indeed be regarded 
as a positive signal of this scenario 

playing out. 

 

Sales CAGR 2021E-2025E: 20% 

Sales CAGR 2025E-2030E: 10% 

Avg. EBIT-m 2021E-2025E: 12% 

Avg. EBIT-m 2025E-2030E: 19% 

Terminal growth: 2% 

Terminal EBIT-m: 18% 

WACC: 10% 
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Investment Case 
Business-critical systems 

SDS is responsible for managing the product and monetary flows in its customers' value chains – in some cases 

accounting for 80-90% of their revenue streams. Its systems are indeed business-critical, creating high switching 

costs for its customers, in addition to a loyal customer base. SDS's business relationship with MTN, its most 

significant customer to date, has been running steadily for more than a decade.  

 

Large and stable customers 

SDS's customers include some of the largest telecom operator groups in Africa and the Middle East, e.g., MTN, 

Safaricom, Zain, and Ooredoo. The telecom networks represent, to a large extent, the best (and sometimes only) 

reliable infrastructure throughout extensive land areas, servicing hundreds of millions of people. Essentially, the 

telecom operators play a crucial role in these societies, representing highly stable and reliable business partners. Also, 

the telecom operator groups comprise dozens of regional mobile network operators - providing a great platform for 

organic growth. 

 

A ttractive secular trends 

The global prepaid and top-up market is worth around USD 600bn, fueled by the exceptional prepaid penetration rates 

(+90%) in Africa. This is a large and growing market, set to benefit from the population growth, improved connectivity, 

and user penetration in Africa. The digitalization of Africa enables SDS to launch additional (and more advanced) 

services and solutions. 

 

Transition to a SaaS business model - boosted by Riaktr 

SDS has begun to employ a SaaS business model for some of its most recent solutions. While recurring revenues will 

account of >50% of sales in 2021E, this figure is bound to increase further. A successful rollout would see the 

company generate substantial revenues and improved operating margins. The Riaktr acquisition is forecast to 

accelerate this transition further. It comprises a portfolio of pure-play SaaS solutions and >50% of its revenues are 

already recurring. 

 

Professional management and well-run business 

SDS has seen consistent top-line growth, both organic and through acquisitions, and reports consistently >10% EBIT 

margins. It is a lean and cost-effective organization – management based in Stockholm and the remaining workforce 

dispersed in emerging and low-cost countries. Senior management has been in the company for an extensive period 

of time and has successfully delivered on its strategic targets. 
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Catalysts 
Increased Institutional Ownership 

We spot room for increased institutional ownership - which would strengthen the case further. At this point, SDS has 

one qualified investor - ÖstVäst Capital Management. 

 

M&A Activity 

SDS has a solid M&A track record, identifying targets where substantial synergies can be realized. The Riaktr 

acquisition is forecast to add double-digit growth to the core business. Future M&A announcements should have a 

significant impact on the share price. 

 

Business Intelligence (BI) 

SDS applies a shared revenue model for its BI-solutions, which yields significantly higher potential than its traditional 

business model. The Bull case is strongly coupled to a successful BI-rollout. For this reason, we expect a positive 

news flow to have a substantial share price impact. 

 

Gaining Additional Customers 

Adding a new telecom operator group to the customer base is an important milestone. It enables SDS to expand 

within the group, potentially generating substantial income over a longer period of time.  
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Summary Redeye Rating 
The rating consists of three valuation keys, each constituting an overall assessment of several factors that are rated 

on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

Rating changes in the report: none 
 

People: 4 

 

The current CEO, Tommy Eriksson, joined SDS over a decade ago and took on the CEO helm in 2018. The majority of 

the senior management has remained in the company over the past five years. Indeed positive, in our opinion, as the 

management has a sound understanding of its market, in addition to maintaining and developing essential business 

relationships with stakeholders. Acquisitions have focused on strengthening the company's core business - evident 

in the latest example with Riaktr. Also, we have a positive view of the large outside ownership in the board, in addition 

to its size and refreshment rate. The entry of institutional investors, with a long -term commitment, would, in our 

opinion, strengthen the case further. 

 

Business: 4 

 

SDS is an asset-light company (focus on intangibles) that can scale rapidly without expensive reinvestments. It 

provides business-critical systems for its customers, responsible for channeling up to 90% of their revenues - billions 

of USD each year. Solving a genuine need for its customers, we identify a straight-forward moat, creating high 

switching costs. The company's target is to grow its core business ~15% organically each year, an objective that, in 

our opinion, is completely feasible. However, acquisitions are effective to rapidly gain new customers, and the 

company has an excellent track record with its acquisitions to date. Competition is also fairly limited. There are only 

a couple of actors that are able to operate in SDS' very specific vertical - telecom operators in Africa and the Middle 

East. 

 

A successful expansion into relatively untapped markets, such as Southeast Asia and Latin America would boost the 

rating further. 

 

F inancials: 3 

 

SDS is a profitable company and has remained so for the past few years. The company has seen a steady increase 

in its operating margin and EPS. Although data on incumbents is limited, we note that SDS is performing better than 

its closest competitors.  

 

We recognize several actions that would see our rating increase. These include i) an improved ROE, ii) expanding 

gross profit margins, iii) cash flow from operations exceeding the company's net income - it reported a substantial 

net increase in working capital in FY2020 (around SEK 50m), and iv) if it were to engage in a consistent dividend 

payout policy. 
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2020 2021E 2022E 2023E DCF Valuation Metrics Sum FCF (SEKm)
INCOME STATEMENT 2021-25 222

Sales 296 291 351 399 2026-34 381

Cost of Sales 133 108 128 144 2034- 361

Gross Profit 163 182 223 254 Firm Value 965

Operating Expenses 122 129 148 165 Net Debt 167

EBITDA 50 65 91 107 Equity Value 797

Depreciation & Amortization 29 40 48 52 Fair Value per Share 80

EBIT 22 25 42 54

Net Financial Items -6 -17 -21 -21 2020 2021E 2022E 2023E
EBT 15 7 21 33 CAPITAL STRUCTURE
Income Tax Expenses 3 4 4 7 Equity Ratio 0.4 0.3 0.3 0.4

Non-Controlling Interest 0 0 0 0 Debt to equity 0.8 1.6 1.4 1.2

Net Income 13 4 17 26 Net Debt 56 167 127 92

Capital Employed 134 328 345 371

BALANCE SHEET Working Capital Turnover 6.1 3.8 5.9 6.7

Assets
Current assets GROWTH
Cash & Equivalents 12 33 74 109 Sales Growth 20% -2% 21% 13%

Inventories 2 3 4 4 Basic EPS Growth 45% -75% 359% 55%

Accounts Receivable 36 35 39 44 Adjusted Basic EPS Growth 45% -75% 359% 55%

Other Current Assets 72 105 95 100

Total Current Assets 122 175 211 256 PROFITABILITY
ROE 23% 4% 13% 17%

Non-current assets ROCE 16% 8% 12% 15%

Property, Plant & Equipment, Net 4 5 5 5 ROIC 16% 6% 12% 17%

Goodwill 0 98 98 98 EBITDA Margin (%) 17% 22% 26% 27%

Intangible Assets 82 106 101 95 EBIT Margin (%) 7% 8% 12% 14%

Right-of-Use Assets 11 10 7 5 Net Income Margin (%) 0% 0% 0% 0%

Shares in Associates 0 0 0 0

Other Long-Term Assets 1 1 1 1

Total Non-Current Assets 98 219 211 203 VALUATION
Basic EPS 1.5 0.4 1.7 2.7

Total Assets 220 395 422 459 Adjusted Basic EPS 1.5 0.4 1.7 2.7

P/E 30.3 121.8 26.5 17.1

Liabilities EV/S 1.6 2.1 1.6 1.4

Current liabilities EV/EBITDA 9.2 9.5 6.4 5.1

Short-Term Debt 24 0 0 0 EV/EBIT 21.5 25.0 13.6 10.0

Short-Term Lease Liabilities 3 0 0 0 P/B 5.0 3.5 3.1 2.6

Accounts Payable 21 15 25 28

Other Current Liabilities 16 15 18 20

Total Current Liabilities 85 67 77 88 SHAREHOLDER STRUCTURE CAPITAL % VOTES %
Avanza Pension 14.9% 14.9%

Non-current liabilities ÖstVäst Capital Management 9.5% 9.5%

Long-Term Debt 45 201 201 201 Swedbank Försäkring 8.9% 8.9%

Long-Term Lease Liabilities 8 0 0 0 Veronica Wallman 6.5% 6.5%

Other Long-Term Liabilities 0 0 0 0 Gunnar Jardelöw 6.4% 6.4%

Total Non-current Liabilities 53 201 201 201

SHARE INFORMATION
Non-Controlling Interest 0 0 0 0 Reuters code SDS

Shareholder's Equity 82 127 144 171 List First North

Total Liabilities & Equity 220 395 422 459 Share price 45.5

Total shares, million 9.9

CASH FLOW
NOPAT 18 12 34 43

Change in Working Capital -49 -27 16 0 MANAGEMENT & BOARD
Operating Cash Flow -11 30 81 79 CEO Tommy Eriksson

CFO Martin Schedin

Capital Expenditures -5 -3 -4 -4 Chairman Leif Frykman

Investment in Intangible Assets -24 -35 -37 -40

Investing Cash Flow -29 -155 -40 -44

ANALYSTS Redeye AB
Financing Cash Flow 38 146 0 0 Forbes Goldman Mäster Samuelsgatan 42, 10tr
Free Cash Flow -40 -9 41 35 Mats Hyttinge 111 57 Stockholm  
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Redeye Rating and Background Definitions 
Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long -

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely accepted 

and tested investment criteria and used by demonstrably successful investors and investment firms. Each sub -

category may also include a complementary check that provides additional information to assist with investment 

decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character.  

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board.  

 

Business 

If you don't understand the competitive environment and don't have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won 't succeed as an investor. Knowing the 

business model inside out will provide you some level of certainty and reduce the risk when you buy a stock.  

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks.  

 

F inancials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company 's financial 

performance and valuation. However, you only need a few to determine whether a company is financially stro ng or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid-cap growth companies in the Nordic  
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance,  equity research and 

investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful  
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Sw edish Financial Supervisory 
Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clients regarding f inancial instruments, prepare 
and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial instruments on behalf of clients, 

place financial instruments without position taking, provide corporate advice and services within mergers and acquisition, pr ovide services in 
conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory business (ancillary authorization ). 
 
L imitation of l iability  
This document was prepared for information purposes for general distribution and is not intended to be advisory. The information contained in this 

analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The  forward-looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. Redeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is intende d 
to be one of a number of tools that can be used in making an investment decision. All investors are therefore encouraged to supplement this information  
with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingly, Re deye accepts no liability for any loss or 

damage resulting from the use of this analysis. 
 
P ot ential conflict of interest  
Redeye's research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the objectivity 

and independence of its analysts. The following applies: 
• For companies that are the subject of Redeye's research analysis, the applicable rules include those established by the Swedish Financial  

Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye employees  

are not allowed to trade in financial instruments of the company in question, from the date Redeye publishes its analysis plu s one trading day 
after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive an y 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the company that is the subject of the analysis, or from 
an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share issue or a public listing. Rea ders of these reports 
should assume that Redeye may have received or will receive remuneration from the company/companies cited in the report for the 
performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the conten t of the 
analysis.  

 

R e deye's research coverage 
Redeye's research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the event of 
significant changes in market conditions or events related to the issuer/the financial instrument. 
 

R e c ommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary analysis and rating  
model, Redeye Rating, in which each company is analyzed and evaluated. This analysis aims to provide an independent assessmen t of the company 
in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for owners and investors to use in their 
decision-making.  

 
 
R e deye Rating (2021-10-23) 
 

D upl ication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distr ibuted to physical  
or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited according to applicable laws or other re gulations.  

Copyright Redeye AB . 

 
 
 
 
 
 
 

Rating People Business Financials 

5p 33 15 4 

 
3p - 4p 136 122 43 

 
0p - 2p 5 37 127 

 
Company N 174 174 174 

 

CONFLICT OF INTERESTS 

Goldman owns shares in the company : Yes 
Hyttinge owns shares in the company : No 
Redeye performs/have performed services for the company and receives/have received 
compensation from the company in connection with this. 


